
Disclosures

The views of John Blank, PhD are not necessarily the views of Zacks Investment Research. Past performance is 
no guarantee of future results. Inherent in any investment is the potential for loss. This material is being 
provided for informational purposes only and nothing herein constitutes investment, legal, accounting or tax 
advice, or a recommendation to buy, sell or hold a security. No recommendation or advice is being given as to 
whether any investment is suitable for a particular investor. It should not be assumed that any investments in 
securities, companies, sectors or markets identified and described were or will be profitable. All information 
is current as of the date herein and is subject to change without notice. Any views or opinions expressed may 
not reflect those of the firm as a whole. Zacks Investment Research is not a licensed securities dealer, broker 
or US investment adviser or investment bank. 



Presented by:

John J. Blank
Chief Equity Strategist and Economist
Zacks Investment Research, Inc.
06/22/2026

The SpaceX IPO
A deep dive



An Upfront Takeaway:
In terms of U.S. macroeconomic weight, the current “AI” infrastructure build-out has actually surpassed the peak of the late-1990s internet boom as a share of 
the total U.S. economy. 

Tech investment alone has been responsible for the vast majority of real U.S. GDP growth over the last several quarters, demonstrating a much deeper 
concentration of capital than we saw twenty-six years ago.

1. Current Levels (2026)
• Driven by the massive, relentless hyperscaler capex boom in artificial intelligence, data centers, and advanced computing 

infrastructure, total private non-residential tech and telecom investment is hovering around 5.5% to 6.0% of nominal U.S. 
GDP.

• To put that into context:
• Total non-residential fixed investment (which includes heavy industrial equipment, commercial structures, warehouses, etc.) is 

roughly 14.1% of GDP.
• Information processing equipment and software alone make up a staggering 40% to 42% of all business capital 

expenditure.
2. Was it Around 15% at the Dot-Com Height?
• No, it never approached 15% of total GDP—though it certainly felt like it given the market cap distortions of the era.
• At the absolute peak of the dot-com/TMT (Technology, Media, and Telecom) bubble in 2000:
• Tech and telecom investment peaked at roughly 4.0% to 4.2% of U.S. GDP (401.6 billion in nominal terms at the time).
• The 15% Confusion: The 15% figure is closer to what total aggregate business investment across all sectors(including 

real estate structures, factories, aircraft, and heavy machinery) represents as a share of GDP. At the dot-com peak, total non-
residential fixed investment hit an all-time high of roughly 13.5% to 14.0% of GDP.

Is this “AI” Cap-ex boom bigger than the 1999 Internet boom? Macro data clearly says YES.
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The Space X IPO
A deep dive. 

Looking for investing insights. 



Pre-Merger Capital Structure Tables 
For SpaceX, (Starlink AND X “AI”) – Post Merger (i.e. after the June 12, 2026 IPO)
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Several Important Financial Statement Tables -- for “SpaceX”
These are the putative corporate business fundamentals, supporting the newly-issued stock.  

Eventually?  Or never?  Lots of loss-making businesses rolled in here…
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Ratio Analysis Tables for “SpaceX”
Profitability, Liquidity, Efficiency, and Leverage Ratios
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For “SpaceX”, is a debt to EBITDA ratio of 16.22 excessive, worrisome?

In traditional corporate finance, a debt-to-EBITDA ratio of 16.22x would be considered deeply into speculative or distressed territory. 

• However, looking at SpaceX through a standard backward-looking lens misses the massive structural changes under the hood from its June 
2026 IPO and capital restructuring.

• Credit markets and rating agencies do not view this leverage as a distress signal, primarily for these reasons:

1. The Post-IPO Cash Cushion (Net Debt vs. Gross Debt)

• While SpaceX carried roughly $29.1 billion in gross debt leading up to its public debut (largely driven by absorbing a $20 billion bridge loan 
used to roll over xAI and X liabilities), its capital structure completely shifted with the IPO. 

• SpaceX raised a historic $85.7 billion in equity proceeds. 
• Because of this massive capital injection, SpaceX has a pro forma liquidity runway exceeding $90 billion. 
• On a net debt basis (Total Debt minus Cash), SpaceX is heavily net-cash positive. The gross leverage ratio of 16x is effectively neutralized by 

the sheer volume of cash sitting on the balance sheet. 

2.      Investment-Grade Backing from Rating Agencies

• If the 16.22x backward-looking leverage ratio were fundamentally worrisome, debt markets would price it as junk. Instead, the major 
rating agencies just assigned SpaceX investment-grade ratings:

• Fitch: Assigned a BBB+ rating with a Stable Outlook. 
• Moody’s: Assigned a Baa1 rating. 
• The agencies are explicitly looking past trailing metrics because they expect forward leverage to rapidly sustain within management’s 

target of 2x to 3x. 

Here is what came back from this analysis… 
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Presentation of Segment Operating and Financial Metrics 
For a SpaceX Growth Analysis
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Is a SpaceX ARPU of $81 in 2025 a good number? 
How do I think about this?

• The drop from $99 to $81 is not a sign of eroding pricing power in core markets. 
• It is the footprint of a deliberate, aggressive global expansion.
• The Math: In 2025, Starlink's subscriber base exploded, nearly doubling from 4.6 million in 2024 to over 

9 million. 
• The Strategy: Growth is shifting rapidly into price-sensitive emerging markets (Latin America, Africa, 

Southeast Asia) where subscriptions are priced much lower ($10 to $40/month) to match local 
purchasing power. 

• Because the marginal cost of beaming internet to a geography where a satellite is already flying is 
effectively zero, monetizing excess satellite capacity at $25/month is pure profit.

• A lower blended ARPU is the cost of capturing global market share before competitors like Amazon’s 
Project Kuiper can get off the ground

Here is the answer, that came back…
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What is Amazon’s Project Kuiper?

• Project Kuiper (officially rebranded as Amazon Leo in late 2025) is Amazon’s $10 billion massive infrastructure initiative to build a global low Earth orbit (LEO) satellite internet constellation. 
• It is designed to compete directly with SpaceX’s Starlink, aiming to beam high-speed, low-latency broadband internet to unserved and underserved communities, residential households, and

enterprise customers globally. 
• 1. The Technology & Constellation
• Amazon's first-generation architecture consists of a planned 3,236 satellites operating in three orbital shells between 590 km and 630 km above Earth. 
• The Mesh Network: The satellites are equipped with optical inter-satellite links (OISLs), using high-speed lasers to talk directly to one another in space. This creates a floating mesh network 

that reduces the need to constantly connect to ground stations. 
• The Performance: Because LEO satellites sit close to Earth, Amazon Leo claims it will achieve round-trip latency between 30 and 50 milliseconds, supporting high-speed downloads up to 

1 Gbps. 
• 2. Hardware: The "Leo" Customer Terminals
• Amazon has engineered three different terminal antennas to match different user needs, engineered specifically to keep manufacturing costs lower than traditional phased-array hardware:
• Leo Nano: A ultra-compact, 7-inch square consumer model weighing 2.2 lbs, providing speeds up to 100 Mbps. 
• Leo Pro: The standard residential and small business terminal (11 inches square), priced under $400, capable of up to 400 Mbps. 
• Leo Ultra: The enterprise flagship flagship antenna (20-by-30 inches) built for commercial aviation, maritime, and large operations, offering speeds up to 1 Gbps. 
• 3. Current Status & Launch Progress (2026)
• Following successful prototype testing, Amazon began full-scale production deployments in April 2025. 
• Constellation Size: Amazon has roughly 360+ active production satellites in orbit, establishing it as the third-largest satellite constellation in space (trailing Starlink's 10,000+).
• Launch Bottlenecks: Under its original FCC license, Amazon was required to have 50% of its first-generation constellation (1,618 satellites) in orbit by July 30, 2026. Due to industry-wide 

rocket delivery delays (especially with Blue Origin's New Glenn and ULA's Vulcan), Amazon requested a deadline extension. The FCC waived the strict July cutoff but temporarily demoted 
Amazon’s spectrum priority until they catch up. 

• The Launch Strategy: Amazon has purchased over 100 total launches—the largest commercial launch procurement in history—spreading the load across ULA (Atlas V and Vulcan), 
Arianespace (Ariane 6), Blue Origin (New Glenn), and even rival SpaceX (Falcon 9). 

• 4. Rollout and Strategy: How it Differs from Starlink
• While Starlink heavily targeted rural consumer households first, Amazon is executing a distinct, corporate-first playbook:
• Enterprise Integration: Amazon Leo features native, deep integration with Amazon Web Services (AWS). This allows enterprise clients, defense agencies, and cloud customers to move 

data directly from space into AWS servers without touching the public internet. 
• Corporate Backing: The service entered full Enterprise Beta in April 2026. Major commercial partners include AT&T, Verizon, Vodafone, NASA, and United Airlines/Delta for in-flight Wi-Fi. 
• Timeline: An initial commercial rollout for enterprises is slated for mid-to-late 2026, with consumer availability in core countries (US, UK, Canada, Germany, France) expected to scale in 

2027 once the constellation hits its initial service threshold of 578 satellites. 

This  is what came back from this analysis…
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Peer Company Analysis
For “SpaceX” across its three putative business segments
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Rocket Lab Corporation

Rocket Lab Corporation is a publicly traded 
aerospace manufacturer and launch service provider. 

Its Electron orbital rocket launches small satellites 
and has successfully completed over 75 missions as 
of January 2026, making it the most prolific small-lift 
launch vehicle in operation globally.

Rocket Lab's market capitalization has scaled to an impressive $62+ billion.
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Rocket Lab (RKLB)
While Rocket Lab’s Electron rocket completely dominates the small-satellite launch market (with over 80 successful 
launches to date), the company's ultimate growth engine is Neutron, a medium-lift rocket designed to compete 
directly with SpaceX’s Falcon 9. 
The Takeaway: RKLB is priced like a winner because it is the only entity outside of SpaceX that has successfully built a 
scaled, vertically integrated commercial space ecosystem. The next 6 to 12 months are entirely about Neutron 
execution—if Archimedes performs flawlessly on the test stand and the rocket hits its late 2026 launch window, 
Rocket Lab cements its position as the undisputed "second pillar" of the modern space age.
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Spec Neutron Capabilities

Payload Capacity Up to 13,000 kg (28,700 lbs) to Low Earth Orbit (LEO) with a reusable 
booster.

The "Hungry Hippo" Design
A unique carbon-composite structure where the payload fairings are 
integrated with the first stage, opening up to release the upper stage and 
closing before returning to land.

Engine Status
Propelled by 9 methane/liquid oxygen Archimedes engines. Hot fires are 
running continuously across test stands as they prep for structural pad 
tests at Launch Complex 3 in Virginia.

Target Launch Date On track for an aggressive, highly anticipated maiden flight in Q4 2026.

Commercial Backlog
Even before its first launch, Rocket Lab has signed several major multi-
launch commercial agreements for Neutron, including a blockbuster 5-
launch block sale announced in May 2026.



Space Industry Analysis 
A General Framework. NOTE THE NEED FOR FEDERAL GOVERNMENT SUPPORT!
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Connectivity Industry Analysis
A General Framework                        THE LAYERS ARE THE MOST IMPORTANT ITEM I HAVE HIGHLIGHTED.
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A Formal “AI” Industry Analysis
This is Just a General Computing/Internet Framework             Where does X ”AI” fit into this crowded incumbent framework?                Profitably? 
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Economic & Market Classification Table (at the top)
Dilution Analysis Table (at the bottom)
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Management Discussion and Analysis
For “SpaceX”
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What is Cursor? Why Did SpaceX Buy It?

• At its core, Cursor (developed by Anysphere) is an AI-powered code editor built as a fork of Microsoft’s Visual 
Studio Code (VS Code). 

• It integrates deeply with large language models to assist software developers in writing, editing, refactoring, and 
debugging code in real time.

• Its standout features, like "Composer," allow engineers to build entire multi-file applications using conversational 
prompts. 

• By blending a highly familiar text editor interface with autonomous coding agents, Cursor became the primary 
driver behind the popular 2025/2026 tech trend known as "vibe coding"—where engineers focus on high-level 
system design while the AI handles the bulk of the raw code generation. 

• Why Did SpaceX Buy It?

• SpaceX acquired Cursor in a massive $60 billion all-stock transaction. 

• While SpaceX is primarily known for rockets and Starlink satellites, the acquisition is heavily tied to Elon Musk's 
overarching “AI” strategy, specifically supporting his “AI” venture, xAI (the creators of Grok). 

Vibe Coding….
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The Cursor acquisition serves several 
critical strategic purposes for “SpaceX”…

1. Instant Software Distribution
• While xAI has built immense computing infrastructure (like the massive Colossus data center in Memphis), it lacked a 

"sticky," daily-use enterprise application. Cursor is already embedded in the daily workflows of over a million developers 
across roughly 50,000 companies (including heavyweights like Nvidia, Uber, and Adobe). SpaceX is essentially buying 
immediate, scaled distribution into the enterprise software market. 

2. The Ultimate Coding Data Pipeline
• In the race to build frontier artificial intelligence, high-quality training data is everything. Every single prompt, code edit,

successful debug, and human correction made inside Cursor serves as an incredibly rich feedback loop. By owning Cursor, 
SpaceX/xAI secures an exclusive proprietary pipeline of real-world engineering data to train Grok, allowing it to better 
compete against Anthropic's Claude Code and OpenAI's Codex. 

3. Absorbing Compute Capacity
• Building and maintaining bleeding-edge AI datacenters is incredibly expensive when the chips sit idle. Cursor’s millions of 

intensive, daily code-generation requests give xAI’s massive hardware clusters an immediate, continuous workload to 
process. 

4. Anchoring the "AI Company" Narrative
• Following SpaceX's blockbuster IPO, investors began valuing the company at a staggering multiple usually reserved for 

high-growth SaaS firms rather than traditional aerospace or telecom companies. Acquiring an AI startup that has 
reportedly surpassed $1 billion in annualized revenue provides concrete justification for SpaceX's tech-heavy valuation. 

Four purposes are listed below:
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The Broader Stock Market Narrative
The Space X IPO may be near a market top!



More than half the S&P 500's total value is now in stocks priced above 10x sales. This was once considered an 
outlandish valuation, as it leaves little room for error – Wisdom Tree chart and data

. The list includes Nvidia, Apple, GOOG, MSFT, Broadcom, Tesla, Micron, Eli Lilly, AMD, Oracle and 57 more.
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Backdrop: The Tech sector's weighting in the S&P 500 index hit a record 39.7% on Tuesday, June 2nd, 2026 nearly 
5 percentage points higher than the peak in March 2000

Gratis Bespoke Research
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Micron (MU)
Where from here?
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It's a long way down, but 
a breach below 7,350 opens the door for a deeper multi-week correction toward this structural floor.

Chart is from Stock Charts
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Thank You for Attending!
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